Sales & Relationship Management

Positions available in: Americas, Europe, and Asia Pacific

Ourrelationship management professionals buildand maintain client relationships,workclosely with
professionalsacross BlackRock to provide outstandingservice, and are responsiblefor the strategy and

distribution of BlackRock’s platform.

Our team is known for:

* Client Focus: Delivering aconsistent and outstanding clientexperiencetailored toeach client’s situation,

needs and concerns

+ Strategic Execution: Capitalizing on marketopportunities through strategicclientsegmentation and

effective time and budget management

* ProjectManagement: Overseeingthe implementationof client requestsfrom onboarding tomaintaining

client accounts

+ Strategic Product Partnership: Client-centric product development, connecting investment teams and

client businesses across asset classes

Our business contains several teams:

Client Businesses (Asia
Pacific & EMEA)

The Client Businessteams areresponsible for the
strategy and distributionof the breadth and
depth of BlackRock’s platform and products,
including open-end funds, closed-end funds,
alternatives and managed accounts,among
others,working in partnership with financial
intermediaries. In EMEA, our client segments
include institutional (e.g. pension schemes),
wealth (e.g. private banks, wealth managers, etc.),
specialistclients (family offices, investment
trusts &charities). Inaddition to the teams who
deliverthe breath and depth of BlackRock, our
ETF sales team focuses specificallyonincreasing
ETFadoptionacross client segments.

Client Experience (CX)

The Client Experience (CX)team, situated within
the Technology & Operations organization, is
responsible for operational clientservicing,
working in partnershipwith ourclientbusinesses
and teams across thefirmto drive, enhance and
deliver an exceptionalclientservice experience.
Ourvisionis to make BlackRockeasy to do
business with,and to deliverclientsahigh-
quality service experience across all products,
using optimized technologyto drive growth.

Global Consultant Relations
(GCR)

The Global Consultant Relations (GCR)team sits
withinthe Global Client Office. GCRis responsible for
developing and maintainingrelationshipswith
global, regional and local consultants across all
asset classes. Primarily basedinthe USand UK, GCR
is alsorepresented in Germany, Switzerland, Canada,
Japan, Hong Kong and Australia.

Global Product Group (GPG)

Global Product Group (GPG) bringsinnovation,
discipline,and focusto BlackRock's investment
productline by aligningclient and investment
teamsinthedesignand execution of product-
related initiatives.

Strategic Clients and
Business Development
(SCBD)

Responsible for delivering the fulldepth and
breadth of BlackRock’s capabilities to asubsetof
ourlargest clients onaglobal basis. Theteam
fulfilsthis mission by assigningglobal, firm-wide
ownershipof Strategic Partner relationships toan
Accountable Executive (AE), who quarterbacks the
client across all BlackRockbusiness areas.
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Our business contains several teams:

Financial Institutions Group U.S. Wealth Advisory

(FIG) (USWA)

The Financial Institutions Group is responsible The U.S.Wealth Advisory teamis responsible for
forestablishing and maintainingrelationships distribution, marketing, and product
withinsurers..We pride ourselves on creating management for BlackRock’s U.S. registered
and delivering bespoke investmentsolutions, products serving the largest and fastest
advisory,and analysis to ourclients.We partner growing financialadvisors acrossthe country.
closelywithotherteamsat BlackRockincluding The clients we serve include financial advisors
Financial Markets Advisory,FIG Portfolio fromwirehousefirms, independent broker-
Management, and Aladdin FIG. Withover dealers, national/regional banks and RIAs. The
$500BN of assets undermanagement,the products we serveto ourclients include
groupistheindustry'slargestthird-party alternative investments, open-endfunds,
manager of insurance assets closed-end funds, separately managed

accounts, model portfolios and ETFs.

Solutions Structuring

Developing BlackRock's outsourcing and
solutions proposition, as wellas structuring and
implementing partnerships with Wealth and
Institutionalclientsin EMEA.

What will you do as an analyst?

* Supportsales and clientcoverage by serving as the team’s primary point of contact

* Supportanddrivethe development and execution of team and sales strategies

* Collaboratewithsenior relationship managers and internal stakeholders, supporting theminto delivering
BlackRock'sinvestmentexpertise and innovativesolutionsto clients

What capabilities are we looking for?

* Strong presentation skills

* Relationshipmanagement

* Attentionto detail

* Proactivity

* Ability tosynthesize large amounts of data and information effectively
* Integrity

Your learning & development will include:

* Gainadeepunderstanding of theinvestmentlandscape by directly learningfromsavvy market experts

* Developaglobal perspective onthe trends driving investment decisions and how to translate thisinto
uniqueclientinsights

* An opportunity tobe an authority onthe firm's new offerings, solutions and campaigns

* Opportunitiesto pursue professional qualifications

© 2022 BlackRock, Inc. All rights reserved. All other marks are the property of their respective owners

BIaCkROCk., Page 2 of 2



